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I came to realise that the size of the law firm does

AQUAN is a boutique law firm built around an
ethos of honesty, integrity and professional ethics.
A flat hierarchy encourages lawyers to work closely with clients, solving problems in a practical and
pragmatic way, rather than with heavy legalese or
academic jargon. This philosophy also owes some-
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case, even with magic circle firms. When I receive
work from big law firms, I always ask the question,
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The partner, who I usually know personally, will say
‘because I know you and I know you will do the job
to a first class standard, as if it were your case.’”
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AQUAN has plans to grow slowly, retaining boutique status by employing no more than 10 lawyers. The firm’s focus will be corporate and M&A,
insolvency and restructuring plus inbound and outbound investments. Urs has a particular interest in

AQUAN may open an oﬃce in
London for one or two years to
help English companies move
to Europe.

the Middle East and will use this as a major driver
for AQUAN.

English-speaking or Asian
clients trust me more when
they know I am an English
solicitor.

The current economic environment is also conducive to growth plans, according to Urs, since issues
like Brexit should create opportunities for European
legal practices with an outward-facing approach.
He is a self-confessed Anglophile and, while Brexit
disappointed him personally, he sees plenty of
opportunity in the situation, especially given his
expertise in German and English law.
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ture, particularly as he specialises in cross-border

opened an oﬃce in England two years ago, but

“My wife is from Bavaria, so she also loves the outdoors and the mountains. People are able to look
after themselves, but no one takes care of nature
and animals, so I like to do that. The ocean is one
of my favourite places to be, where I feel most free,
so it is important to protect it.”
As Urs embarks on the next phase of his career
as a lawyer and, now, an entrepreneur, he will
undoubtedly appreciate the freedom that comes
from being in charge of his own destiny. While he
owes thanks to everyone who oﬀered encouragement, perhaps he will reserve the most gratitude
for his father, the businessman who must surely
be proud of a son who has finally followed in his
own footsteps.
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